


PIA
WORKING WITH YOU

The Australian residential property market is undergoing an investor 

driven revolution. Population growth, immigration levels and changing 

demographics has impacted both property demand and geographic 

location. This cultural change has impacted capital city supply and 

investor demand. These changes bring about many challenges as well 

as many opportunities. 

The Property Industry Alliance (PIA), with its integrated  

platform, is ideally placed to service this new and expanding 

market. We assist our clients in navigating this new frontier. 

Our confidence is reflected in our new 6000m2 offices, our  

target of $3 billion in sales and our growing portfolio of investors  

and developer clients. 

At PIA we embrace change and see the future as very bright indeed.

Justin Wang



WHAT WE DO  
SHARED WEALTH CREATION

PIA has completely revolutionised the property buying process  
for thousands of Australians. By creating a streamlined investment 
platform, combined with meticulous expertise in the residential 
real estate market, PIA continues to transform the lives 
of Australians.

Under the stewardship of Managing Director, Mr Justin Wang,  
the Property Industry Alliance has empowered thousands of 
ordinary Australians to become successful property owners 
through the provision of a unique investment platform and 
unparalleled service.

Over the past decade, PIA have formed strategic industry alliances 
with developers and investors throughout the New South Wales 
residential property market. These powerful partnerships deliver 
innovative property solutions, sales momentum, strong returns 
and long-term relationships. 

Developer partners can benefit from the PIA service model in a 
number of ways - through exposure for their brand and business to 
an exclusive client investment network; access to a differentiated 
and value-add service model that offers peace of mind; and a 
partnership with PIA that delivers extraordinary results.

PIA HAS REVOLUTIONISED  
THE PROPERTY  

BUYING & SELLING 
PROCESS  
IN AUSTRALIA











THE PIA DIFFERENCE | 8

CONSULTATION 
& MANAGEMENT

SERVICE OFFERING

1

2

3

4
5

6

7

8

RESEARCH
& ASSESSMENT

PROPERTY
MANAGEMENT

FINANCIAL
BROKING

SETTLEMENTS
MANAGEMENT

QUALITY 
ASSURANCE

MANAGEMENT

PROPERTY
SALES 

CONSULTANTS

BRAND BUILDING
& PROJECT 
MARKETING

REACH PRE-QUALIFIED

         CUSTOMERS

DELIVER SALEABLE

            PRODUCT

  M
AN

AG
E C

LIE
NT

   E
XP

EC
TA

TI
ON

S

TENANCY SECURITY AND

STRATA MANAGEMENT

   B
RAND E

XPO
SU

RE

     
    

   M
ARK

ET

DELAYS OF SETTLEM
ENT

    M
INIM

ISE RISK AND

          INVESTOR PRE-APPROVAL

PROJECT FUNDING

  PRE-QUALIFIED INVESTORS

             EXPOSURE TO

DEVELOPER BENEFITSTHE PIA  
DIFFERENCE  
HOW WE SET OURSELVES APART

Our integrated service model includes in-house departments that will manage 
every aspect of a project, including consultancy, feasibility and insights, 
project marketing, finance, sales, QA and Property Management, all delivered 
via leading edge technology through the MyPIA platform.

While other investment companies and sales agencies may offer elements of 
our service model, none offer the complete PIA package.

Other providers typically secure business and then go to the market to 
approach customers. PIA already has buyers standing by, ready to invest. 
This allows vendors to focus on their construction and land acquisition cycle, 
while we take care of the listings, marketing, sales, contracts, settlements and 
tenancy, all for a flat rate.

 PIA not only offers all the products and services necessary to ensure your 
development’s success, but also the peace of mind that comes with years of 
experience, a 100% settlement* rate and a Rental Guarantee.

*100% settlement rate applies to individual projects, and is based on PIA’s ability to secure a new buyer quickly via investor network.
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VENDOR PORTAL 
ACCESS TO PROJECT PERFORMANCE 

MyPIA is the backbone, customised IT system that supports all of PIA’s 
company functions, servicing vendors, investors and staff.

Investor customers and staff can reserve apartment product immediately 
through unique log-in and track settlement and construction progress.

Developer partners can access the portal to gain up-to-the moment 
information on their project including sales data, settlements and reports

Developers are in control at every point of the go-to-market journey,  
from lodging project documents, viewing marketing materials and 
tracking sales and settlements, all within the comfort of their own  
homes or offices, at any time of day. PIA SALES

CONSULTANTS
PIA

ADMINISTRATION

TENANT
PORTAL

LANDLORD
PORTAL

VENDOR
PORTAL

INVESTOR
PORTAL

PIA PROPERTY
MANAGEMENT (iRENTAL)

TWO-WAY SERVICE PORTAL
UPLOAD | VIEW | DOWNLOAD | EXPORT | INFORM
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STAGGERING GROWTH  
DELIVERING SALES AND PROFIT

At PIA, your property is our top priority, a fact testified to by a consistent history of growth and profitability for our partners and investors. The PIA sales history below gives 
insight into our company success and increase over recent years.
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* PIA off-the-plan unit sales as % of HIA unit starts. Source: HIA New Housing Outlook July 2015; PIA Sales Data (MyPIA/Infortec 2006 – December 2015).









DISCLAIMER 
This document from The Property Investors Alliance Pty Ltd (“PIA”) contains information about PIA, marketing and promotional material. The information and material are purely for information and general marketing. In reviewing this document you 
acknowledge and accept that no representation or warranty in any way whatsoever and howsoever is meant or intended in or from any information or material appearing at any time and you do not rely on such. Persons reading this document should always 
rely on their own independent advice and judgment, and further in making any enquiry with PIA or its employees the enquirer may not rely on any statement whether in writing or verbally made by any members of PIA, unless PIA confirms in writing.

PROUD MEMBERS AND PARTNERS


